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Peckar & Abramson, P.C. invites you to a breakfast seminar and roundtable discussion on
how to prepare a winning proposal on a Federal Government procurement and what to do if you
lose. The largest purchaser of construction services in today’s market is the Federal Government
and State Governments are not far behind. Most Federal and State Government agencies have
turned to best value procurements to award these contracts. The lowest bid no longer necessarily
wins the contract. So what are the keys to preparing a winning proposal in a best value procure-
ment?

Peckar & Abramson, P.C. has an experienced government contracts practice group who have
represented contractors in many bid protests. In these protests, P&A attorneys have gained
access to the evaluations made by the Government during the source selection process, which
are not available to contractors. Based on this information, it is clear that contractors lose pro-
jects they should have won, because they don’t understand the keys to drafting a winning proposal.
This presentation will identify common errors that cause you to receive less than your highest
potential score and steps to take to ensure that you present the best proposal possible. The
presentation will help your company become more competitive in best value procurements.

What do you do if you believe that you have been treated unfairly in a best value procurement?
You must act in a very short time or you can lose your rights. This presentation will describe
the process and the time limits involved in a bid protest and will teach you how to protect your rights.



